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5) Sargeant, A.,(1999), “Charitable Giving: Towards A Model of Donor Behaviour,” Journal of Marketing
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]

o]
AN 1l
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13) Hogg, Michael A. and Dominic Abrams(1988),

A Social Psychology of

Social Identification:

Intergroup Relation and Group Process
14) http://www.leavealegacynhvt.org <}oll A <183}

by

AL, A

i,
] 2HAE AT 5

S
=

re

-
o} gl 9

L
L

ol AHHE9] F3Ha combination of assets)

FE7F e = ok

p
L
L
T

= INE st

16) =& HAol= F5o 7t dFaiAan 7154
Alel

15) EEZ# 2 (portfolio)

24

AL7|1EFEEEA g A7-2

11



1]

12 A=7|1® 284 O S Ch2XH T
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18) 71%-Ake] AAbel] thgh Afo] ARATAR ozl AddA 9 Oﬂfﬂl*éof'—_ Ul Apzle] AYol &<t
ol& ATl oigk 4 ?47} FAEA %3, s A GA A TS 611 A kL g

19) Ag71%7F digtuy diggdel Jad 2 22d, v=5Y A F a3 AL ofd o|f %“—‘ﬂ st
7F, AT AR AR7F 2E2HA g FEd Stk AeHow *J?A% "é %‘ FaA|ge] $-9ds)
T x08Yd Tl s 7:“§J7]T7]' o] Fo A= F715¢ shubrt 3] MA 4 (gray market) 54 wEolth

20) olmje] FE A= So|uh AESAHE o} ol FA7F d & vk
"The trustee could be a bank or trust company, brokerage firm, other fiduciary, an individual, a
charity, and in many cases, the donor"
a2 Ao FEAF HeE 27 4 $100,000014-8 CRTZ L8k dofar o).
Debra Ashton (2004) p.248
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1]

4) Charitable Lead Trust (CLT)

T 52 AE A 71Eetar, A 7IF St A A A el
| 717ro] U AR AfAS FAIA R FEA AR Eolrke

deste 71HAE Alas Ao R WA 7
2o Ak 715t AeaAlads da 4y 7|zt

38 suz ek 7 RAE g
Feb 7197k S9Aeh, ATl 7R FHSelut A RA AR Aite] it 254
R IEEEA T

5) Life Estate Reserved

71527 Afstal = AMHEFR B S A S A Aol 7] Fekar, Aol
A= X -GS A, AR Al Aol Afrdo] o] dE = PEjoltt. 7| HAb=
Holvt 54 55 Aol 7]FstA vt Aopfl= he LA AL, 7] Fo] WE
AasAlads v 4 A& o &&= yolt). A dA 9 JR7]) A (reverse
mortgage) Al¢FS AZAst= Aol dxAd ot s

6) Pooled Income Fund(PIF)

FEAECEA A e HEAET o5 FARE FEHE Aue oy 75
AZEH dooly 4 T 7)F v, g VA2 5E B2 71558 poolingdf
o] F2}3] A (investment company )& A3 FAE gk H | 7| FApol| Al 42o] S H-ul22)
Eia=

@2 Pooled Income fundE &3}

21) "laAHo M= A7 AE AakS 2l o, "IA TS 7] FEA) obd "ThE AlRre] AEV|IH S
2 3K KIS st gtk o, FAANE FHE 41 e Al 3AE AV 9 AAFToRA, A
Aol Hitodry S 7|Fo R 3 AldFgAatsE I
S FAREE 4 7] wiEel o]E W] flg Flojt).
t}. Debra Ashton(2004), ibid, p.294

22) olul, #9 HELLOTHRE YoE HA FAFYS V|FoR s wiol, 2 ByHor HHE
AL B AleaElass s A T AFEFAE Bt &) 5%ud MF2a §lof
A Ae ZA] gk AlF | SEelt PIFE w2l7F SolAd v &<l AEo] & 4 it

p

T, AR ] RS Fge R AME s A
olg]st ZAHZS "vulture" H+= "ghoul"olg} 3k

13 A7 RFEEEA i AT-2FH
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2222 JN2=2
(1 (Vi)

NazE ===

[—Jrimr—3 [—Jrimr—3

["'.i W"l

[=jrmr= [=Jrimr=7

[uu p.ruu

n=2ss JI=2==

TI'VT T

[=rimr—" [=rimr—"

(V) (X)

7) DAF(Donor Advised Funds)

71HA7L 7155 shal, AEE W= e PIFSE FdapAN, A=s 83
= 8l WaiM = 71527 E A (controllability) & Suatal, 7]5 -8
S A WA = YRS 3 W= A=gtest 2 ggtuy 3y Sl 9o
A AYZN AL = AL RARe] 7S B2 F partnershipS F7d8k] 7]FAE
GP(general partner)® HAE=g-&o] FoJAl7]= FEf23)7F ) F 4 ot} tfF-52o] 7%
= 71EARe olF B Ve olFS W 4 =l AT Fidelitys T4 0% DAF

HE7F A shean gl

« DAF(Donor Advised Fund)

8) CF(Community Fund)

DAF¢} 5413 dele] H=2 4 CF(Community Fund)7} 1=t o= Atz o
% DAFET 7|58 tido] 1R7F 22 Al E2A4 EAFov &, AFHE A

ol w, #e] WAl%}

23) Wl A= 7S 7R 715 715k TSl Eo] Aoy B 3
Js 3l ®AHcompensation)®] 7}s3}k

7
£ U= partnership& #43ke] general partner® #Fojsts Al o

=
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5 EAE shte 3T BEE S gUT e Z1RAE) NNRA o] Fo)X
3, oA B4 Ao 7 RAe] olgo] B A9t B AEede) 43 4
oo hal M J1R A A WRE =, ASTE A A AW BRI
k.

I:Ill_:l
=2 EH

Community Center,
Br= 2, Parking Park

ojuff Wreyel= A H-S revenue bond7} 2 = A=d], AHL] 5 HA3ho] B
H A gk o] zfef] M= AL EFES T3l €3 ¢ (revenue) = EA4 S = 9]
27 71 FAEAN A A FHAR, 282 XS = o] A7t X FE A Ferizd), o

= wdo] AFE A= 250 Ui NS s "o
9) A7}%%=(Bargain Sale)

A7 FAE e A 7R Ak AR & FAY F AAE 7R
| A9, AAGAY G A Z7LET AA F S A
o] 7135 ®b=1] o] 30| bargain Saleo|t}. T2 A A
Zrgo] Z1RApo) Al wjH Aol A k= 4ol

st 4= d+= A o] bargain sale©]t}.
Bargain Salel E3], ZEZo| n&E 9] 7|5 o] o]LHL}, o= =
1A <) = s i =1 ey A

H
SAES APk AT nes stk s oW, A¥A 2
KeN

2
=
w
IS
(@)
(@)
()
2
-
o
rok
o
iy
2
U-ll:l
o,
r@
2
>,
N
N
N
N
&
[\
(@)
O
O
(@)
(@)
o
_rg

FE5 75l AL g2y st Adubd, $30,00000 AU A cko] vl ql s}
= A& ggte g AAIE 4= Qt} oA sto 2 A T1H A= Al7Fe} w0 A] A (basis) 2

S o, sl $30,0009] A=

24) 9 Al o] FelAo] 3] wlimel, Felo] A YA e 544l At sHAINE 71EAte] tigh 4
T‘Jr 7152 715 dig A)AE 9o Feldk= family governanceE o= AEE WA F7] wjiol, A
AJol FefsiAl ek, ol ole} AHE 257} & =yuR] S O]Troﬂ A, w=e] A7k
o] 'Z”ﬂ"]’“i T A8 GA oY, A7) 9sE HAAIAER] AT ola wAdAde] v
g Wolo] AFEA He A9 @obd, FAHIRS)] A8E HFAor £ystal AAE et o]
“H—Ffo]ah— =g
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16 A=7|18 S 8HEE O}SC}EXjCH

TFAHOR AN PPES TND 5 Qe AR ZEA A7) A

o st EAS 7R A=A AH B Q) Q) o]of tidiA s FH T ulare] Aol
21 +25)(The Case Foundation)ol| A+ FH Y 8F ZALRH 11426005 ZPA AT} o] A

2007 129 139%E 2008 1€ 312714 509 B3t A9, 7|57, 71 %A 52
oz AA Bgdatel A AL o] Fo Xtk X A= PARADE#= 34 9
parade.com©] &= APl EE F3| A o] FoZ America's Giving Challenge(AGC)<} 3
o] ~&-(facebook)S E3l o]Fo]2 The Cause Giving Challenge(CGC)%it}.

1) A3 7]1%-2] 57](causes of giving)

w ek Fofdl S HHo R V|HE st tElA tha 2ol SHsk3lth
ol 7| FAEo] AARE 71FE stHA, 7FE7E AT Zlo] 7] wie] AEdo] B
o =t @& ¢ s Aotk

TE HHHF dcle AGC
= A/ QH/ M/ A= 20% 26% 10%
Y oY/X = 13% 12% 14%
XIG/AI2I ALy 11% 11% 9%
mk=2 11% 10% 11%
s=9| de| 6% 5% 7%
ehg 6% 6% 7%
e ! 4% 4% 3%
ols/2 718 48 3% 2% 4%
HE|/aoh/ e 23 3% 2% 3%
7|E} 24% 19% 33%

rlo

2 9% FegyEe

71Bke] 7H-E71e= A
]

W, A%, as, HgE T A
17, 7lol, obEEAl SOl

25) AOL2] &4 Al Jean Case$} Steve Case’} AHeH H|F2|HA 2, The Giving Challenge 2= B
AE ‘ﬂ‘ﬂo} ATk

26) Beth Kanter and Allison H. Fine (2009), "America's Giving Challenge-Assessment and Reflection
Report", June, The Case Foundation.
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1]

17 A=7|1® 284

2) AT FAH 54

e

e

AAH 0z 7194} 10%2 AU BeEor], o} ge] A5Fs} Abg] 2
o7k F7hgel WepA] FOR T s)iel QoM E o el BT $907} f48 Ao

M HHH|E dcle AGC
of 70% 66% 77%
A 27% 31% 22%
2SErR} 3% 3% 1%
@ AT nGFeFE

mEro A o] AR A1E FAEselof sh FEom wdlo]
80%E AAsta YATE L HE o]o]A ofAlolA, Z2l, FlaulY

RIE=TRI= HHHIF gcle lcle
H o 78% 76% 81%
OfA|OfQl 7% 8% 3%
=9 3% 2% 4%
S| ATl A 2% 3% 2%
7| Et 2% 2% 2%
I=R=X=I0N] 8% 9% 7%

S se] el tiEel el SelA AA /1% 80%] et MFS
A i, sl o] )ve] AP Ugle] HAEA hAAE F
H AFE 2AS duclol @ Aotk gRuAsl 2 AnwAL SJvlshs AL of
gul, wgsel oe dolHE ANT i guwdel eFE W Hsel ¥
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1]

18 A=7|® 284

SHEsE HHMHIE ocle Licle
1= ojot >1% 1% 0%
=S 1% >1% 2%
some college 13% 12% 14%
Hed £ 3% 2% 3%
Chetm ZE YAt 41% 43% 39%
[hatel SR} 38% 38% 38%
S SCkR} 3% 3% 3%

Lto]| HAHH|S (dcle AGC
16~17M| 1% 2% 0%
18~21M| 2% 3% 1%
22~24M| 11% 16% 2%
25~29M| 19% 25% 10%
30~34M| 14% 14% 14%
35~394 13% 12% 14%
40~44M| 13% 14% 12%
45~49 4| 8% 4% 14%
50~54A| 9% 6% 14%
55~59A| 6% 3% 12%
60~64 M| 1% 0% 3%
654 Of At 2% 1% 4%
2octx} 1% >1% >1%

o] k= 5099 713t F<t
E{Yl ALo] E g} H|o] 5ol WA
 TH~40tHTHAA 7F B2 WS
ol SEAte] Ao MRS B

A7V8k= 45-7F AAT

o
o
rr
=
%0
2
x
N
rify
)
ro
2
2
o
)
(@]
=
=
(@]
=
o
=
o
=
©)
=)
)]
i
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19 A&7 28LE OfSCH2XH

3) 7)Aol WA

Xl ol £ A CGC AGC
o|m 49 49 49
Instant messaging 44 4.5 4.1
ZAF HAIR] 43 44 4.1
AR HERKR 4.1 43 3.6
=21 SHz(commenting on blogs) 40 4.2 3.8
2| A E M E(listservs) 40 4.2 3.7
EEA A® 4.0 4.1 37
S22 ZZ[(maintaining a blog) 3.8 39 34
QA ALE 33 34 29
Micrologging(Twitter) 3.0 32 23
te e s 2.6 2.6 2.3

* Challenge &It OIA 0l H2lotH ASEH A8 E7R(0~58, It =245 HL

o
o
10
o

Aol =4 (The Case Foundation)ol A= o] 7] F-o|HIEE &
o vHA" NE o8 HIshs AEE etk AF240R V& fFEstal A
2]+ B A= (fund raiser)$ "cause champion"o]2tal F-231 7} @e B
gk cause champion®l Al AHS o3kl 1g|al o]50] £ L

JHFE T3l A= 72 WES va3 gk

Mo H1 ne o

C QAEH SHAES 10998 A4 ATENA 2 27 glo] 4T 5 Ut
o]

+ cause championE-< U7H4 HAAS @ 7] A Sh= oAl oY HEe 7

==
ol vk e 2l Hn.

o]y X Al 1}
713 B2 F A= cause championE < 7| H WAy BE3S 5l YoM += oH Lol 7}
F He gk Waolgkar QlAEtal o] & B3 Has A=A N Ay oz JEAdYE
= 2 ojojx|A] ko APl IUS FAsk= Aol V[HE FEs=H oA
Fos, AHgHS T3 dF7F vttt 54 gHE stk
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20 A&7 28YE OfSCH2XH
k= S el et HA| CGC AGC
ohE| 7§%| 3.8 3.8 39
OHLEM 2 F 3.8 3.9 3.6
E-mail M& 3.6 35 37
Facebook 59| Atz|d HEQIE =3t
BALK] M | ArSIS HIES 34 35 31
Mz} 33 35 3.0
Instant message 33 35 3.0
E|AEAME0 XY 31 3.2 3.0
A HIAIX] HE 3.0 3.0 2.8
=21 tig 29 31 2.6
o0 JHTH 2.6 27 24
Twitter HA|X| MZ& 2.5 2.5 2.6

20

o,
Ir
N
alt
L
alt
S
4
o
fols
%
)
s
@
=
a
I

=
Jfu
&
o
[
EY
i
S
N
>~
>
N
N
x
-
N
1z
L

%
2
~
Iz
Y

K
L)

o 2 N

By
Fo Jf 2 oy o ok
=2
—_>‘4—"4
il

U =)

ol
e

i

I (personal sales)®2] o] A& 7| 5735

oME AHE FF ALE A AAL A

AY7|R283F A A7-2FY



g LY

1. A7) BAEZ AAEA

(D AE 7535 AlgS SA8=7)

(2)AG 71535 A1 54

(A7 H3F A1 SdstE g =1
(D) AA7REFE AL SAs=7R

AZ 71 Ao EA)e=1ke] o 7= A3 7] (Business Life Cycle)oll w&
AR def ol lojA o WEkd & @Xéﬁiﬁ‘r. ukok Al #o] EAsHA| F=vhd A
A ANZFNEE FEHsHE Ao A ojor st AN ES Aostal o= HAH A
oAl MutAl7]= Aol mpAR AT H-d3A 7 At shA| e, o)n] AlFo] i
Aoz AQuMdo EAsthd, npAE AT AEsfubel] 2 o] HolAu},

B o HES 119 Al "FE ol A AL mg- AAgHe)a, B
S 3k $40) ﬂ‘%‘“ﬂﬁﬁ ZE Ak Fell= 1 o= wjEuR: H4 o %*“d-‘?%?l =l
T2 Ee M2ekal @A ] A GV FFEAGS WAl Q). o] & Aol®
]

r E
:L

719N o] EASI glor], AdH Aol ohiet A H el

L

3]
Fol A =o] QlojA], ENE T} #AWFAE (relationship marketing)©] Z 8.3k Al

<¥ 2> Fo 7w R A ARAolES FHH A4 HT SR

Fo718 g Ad Hr7 BRI FF EDES
A &%= (spending limit): 6%
Boston College $100,000 SZo] shds olEaHE 7]2E A
Yale University $100,000
Santa Clara University $50,000 %A 75
Lifespan Foundations $25,000 3ol Zl TEi 4% A% 7Hs
Children's Hospital of the N
%P $25,000 sdell 24 AFY F AL
Kings
Madison Communi
. Y $10,000 $1,0002H 91 2 F7HAZE 7 S
Foundation
5,000 XA 4715 (book fund
Merrimack College i b _( ook fund)
$20,000 s
o $20,000 LRE7|
Ball State University $25,000 =
$25,000 A AT 471 = (book fund)
Lake Forest College $50,000 A
$1,500,000 7] 2L (professorship)

27) Ashton,Debra (2004), "The Complete Guide to Planned Giving",p.33% ZIAAEFHAME A& 752
X (being products)' & 7FZsHAA AF8F3i
28) Ashton,Debra (2004), ibid, p.354°14 2.°F 4]
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agEohH ko] 7§—°r°ﬂ—t— AG71Fet= AFR Y] T o= Gl e,
AG 755 dA3st7] 98] st nAY dEo] Q=R AHH AL

1) N3 HAe] 7|5 F

O 7iA 7155

A 7152 = Jdo] 4FEAS EF5EE Aol ofy 7] iz, 2l ddo =z A E
RS golsts AL AR Brl5sly] wli, dubAel ) Ra s B4
A o7 ylolsl= Syt §ltle)

<¥3 > 222 715F TAFY L FAAY30 (T =Y, HAH)
A= 19994 20009 20014 20034 20054

FTAZY 0.8 2.0 2.7 3.2 3.6

AU 1,741 2,435 2,629 2,858 3,102

Sk A Aol A A ZF=.(2007)90 &)shH 7i91e] A 9-ol 20051 A7 7F
Aa AgE EY2 s o, Z22F 1,190% ¥ S 31079 H(26.1%)°] 3.629S 7|5
FOoR FA Wkl o] 7|5 2R} 10y W 1169 gt} olel gk 7%
= FAFNE 20000 FA Z7FFR AL 20033, 20053 7)== 3.2%Y, 3.6%%
o did Frkele FA0 Atk E3, 7]FF FAA Q95 2001 2631 H, 2003
W 2869 1, 20059 310%F Wo 2 Z718FgT).

S, 22 ASAHE ol T ASAFe] A f-ol= 2005 HAM7|ZF FIAS A
91 2219 1 319 H(13.9%)°] 7,4009) Y] 7|HF A5FAE Wt} o)== 191
I 2409 0] V)R FAE WgitlE AL ou|dit), v E 2 A 2EA o] HjLx]a
E7F EAE] YA, ARS A A A 7] tigk Q1A 2} A A 7] H8 97} Gaty
3 Yrpar ek = 9ls Aot}

Hele] Af-oll= MABTHe AAY ZAJNAE B 7|55 o ZA 283t 5
wolth. FAHARE EUE sto] Ak Ame] maw, 20019 WA 7w 7
rotE AES Holy 20029FE oA FUHAE YERA S 4 5

29) olfzARe}t W 52 AF9| o] EAKpilot study)e] S W vk FF, AR Fste] 48
A A5 Tt vpeto] aqtEhaL st
30) ZAATY A (2007)
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23 HEI|7 = BEE OfSCH2% Tt
sEZL | RF X ESHSE
24,104 4377
25,000 <
20,000 +
15,000 Vv
10,000 +~ =
5,000
0 T T T T T (%% Q%)
2000 20019 20029 20038 20043
* AEHAE =< AH A= (2005)>
100 WEAS QU V| RFEFE AR /199 dFo] 245 V) RF
A& No] WolAaL glow Awd FAR 2w A% A Q.
<®4>71H4Y FdE 7|HFa 4
S 2002 2003 2004
= o2 (H) JAEZR SIS 2R ) JEIRES - D) I EIRE
EHH| 271,353 1.687.226 303,462 1,883,479 316777 2,158,691
10=240/ar 169,142 35,954 185,827 71537 183,514 46,163
10240 &+~ 100240] 2 £8.747 105,901 102,035 135,699 109,866 130,646
10021 0] 4k~ 1000240/ 2 12,088 375,849 14,089 341,478 15,745 289,358
100024 0] &~ 17 0] S 1,201 458,779 1.313 478,319 1,452 474,968
EDE 175 707,743 198 850, 446 200 1.217.5%6
<¥E5>E Wl g g o BRdte]l 2te] /| ng AZds
Uebd kg olt) SV vlEiA] datrigd el 71Ea A5T7F =9k 3 S5
FE Aolatm, ALl va) magclel RF A5t £ Ao ekt
<¥5> HAH 7|H T |3}
(2§): wiwkgl)
=TT 20074 20074 20074 20074 20054 20054 20054 2005
MUY HEIEZ EHIIES  MEIES MO [ HEJES | EYIES | HNEINES
w24 (=) (HHORRY  (HHORRY | (HHORR) (3 (SHORE]Y | (EHORRY | (EHORR)
HelA2E 372141 833498 1.139.910)  1.351.670 358,331 841,681 1,001,506 1,535,378
2R £, 306 THE.258)  1.101.818) 1,072,667 £0,300 745,880 963,705 1,218,334
R b= 303,835 77240 39,092 279,003 318.03 95,801 37,801 317,044
EHIAE 372141 833498 1.139.910)  1.351.670 358,331 841,681 1,001,506 1,535,378
EE 1,688 362,873 02,349 B32.478 1,749 365,198 B47.426 B63.214
HI2FE=TI 370,453 450,625 437,561 819,192 396,582 476,483 454,080 867,164
23 A7 FFEEEA B d7-23H



24 A&7 2845 OfSCh2XH T

AZ 7 FA G- U7 R 1o g A el £3817] wliToll dukr] el oist <l

PJr Ade AWMS st Aol AV F-E fFrsted Aoz "Had Aol A

E (www.trendmonitor.co.kr) 2} B g 2lo] 2009

1292956 129747H4] 6943, A=r9] vHI9A o] 9] AdJAE 1,206 thito

T)RE3L] BE ZAPVE e 2009 3 &) Bk 109 F 6 V) H F ol
= A0 yEhskow, 2008l WA= 11.1%7F S7FsE A e® e

1>

v

¥0 r&

R Y15 7|9 HE

20084 20094 20084 20094
(N=620)  (N=1,206) (N=620)  (N=1,206)

TYE AR 2008 FARE A 20089 12€9LHE 14U 74A] AP H )
A= o M7M A4S Fa PR 71 ds& AN LR S

o &

ol Mg
9
i
BN

&% 4

ehaL S%S}L ng ] 45.0% FEo= A= vA}oMl LrebLt 7] el o]

e FoR Bt} o5 B3, 7)ol dek A2 A SoE a9l

= W], 7R AL ek Sl QoA 2 WskrE glol, obF VRl dhaiA =

A3 (threshold level)3Dol 1] X #] &}l 9= =7 9] ANHEAS Bolal ¢
A 71Tl B 2ol SR Y= WS IR 58 T vHY =Y

of Abs| AL Aol #AS 7hAof & AR dhele)

Seluete] 7|2kl tigk AnkQlEe] A2 AT VFEst Ak FakE

o & A8z 91.7%2] Aol S-Elueke] 7] 5Ek vt

102 ZARE AT2), -2ete] 7| F235E W

ZbekE 7P & olfrEe IR W Ve e BA/EFEEAS

(20.9%), o2 AP A mTo] EdaetA] 7] Wi (19.2%), 715 A 8

= Zolgtal AZbekr] Wi (10.6%) o= Yehtal Al A= Atgs

;

Jlm

of

31) A" EE ] AA Aol nAwkg o2 Yehgd = 43Izt ZA7 7 EAsksd, FA71E AU
ukg-o] Yehr] AeHE 58 H3lgrseoleln du)
32) YAE HE2 Yehd 2AMEIE 53 vhel Hd 1.94%
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25 A&7|1F 584

O
k=]
o
n
10
=
-n

7|95 SET T3 2971710tHEHA

-

o
i =

M
o
)
2
off
ol

H
T

rlo

ojAl Bt} MIflE FA AG7F-9F a7l @
A7 A g gisA] dofr.At

2008 v A AZ WEH, 20073 vS FSEE 2319 2, 32
of 2839l Dak=d 2007 V1% FHE F V1N vlEolA oF 7.6% Tt
TrELolth vs AN A AFE(2008) 0 mhEW, 20061 A7) o] 8 F-
Lol E] = ¢ o] (United Way), -thelA™ (Jewish Federation), HIZHAT FEjo] dA &
A AA 5 54.3%($959)7F 71H-H At oo ug #ok(15.2%), FTuL #oF
(6.7%), B 2okH6.6%) Toll 7155 t}.33)

o
T

of

Sl tiefA = oAl Adol & M Absh= VR skA 7t
3o obst = = Amvt Ha k. W FEE olsdel] mrE W, 2007 A
ol s ‘Ut = SHel 19.2% %, RiHH= H 67.6%0l Hla] wWkrh. B3 2005
do Hlas] ®oks wf, fabr) el oigk SRiEe] 1 el= A WE slo] Atk
B AbgEo] -8 ARSlelA] 71523 &AdstE Qe 7Hd Bad Ale vhm o
A3 et SR (25.2%) 2 =W A 7R A7)

T} =
H | [S) o H
of e T, W P A AES B 0BT Ao
YET EF FH 5 vwe A B DFTEE
[l A lr'f

ojapo] ArH o obd wFe] AR 2 Aol T,

33) A=EA : GIVING USA (2008)
34) AREA: o thRAlT 7o} (2008)
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26 A&7|1F 2845 OfSCh2XH T

(2) AA7NFEZE A 54

719 Ee e AFES Ll 2Ah} B3 ARE AR Agolth s,
AW 02 7)ol g Aol s 3 Qo AHNE 9% 7127} S 9
E ZAe @ 5 oA

AFAT(2009) ARSI mEW ALSHA] S RT3, ofdol A, FUAE, 4
B 7185 diao = 2008 %9 200998 71 F 8-S A A3 79

THA 5 47
TAHS EaV|dEE AaAME YENZIE AR, 30009, 1REI L] Ao 791 &
AAELS S713 Aoz Yelygon 53] 184 Umu 715250 =Ah
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